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You need to have a relationship with your broker that is based on trust and integrity. We promise to
exemplify both.

We have carefully chosen our team of professional yacht salespeople, all of whom are boaters with
unique areas of knowledge. Put together, our team has well over 200 years of boating experience,
having traveled many miles. We come from a variety of backgrounds…professional captains,
marketing specialists, academic administration, construction, marine safety consulting, finance, real
estate. These are just SOME of the unique backgrounds that our agents boast.

We will connect you with the right listing broker to meet your goals. Sunshine Cruising Yachts
brokers are conveniently located in many areas, making it easier to show your yacht to potential
buyers no matter the location. We offer virtual showings and immersive 3D tours for buyers who are
unable to travel. 

We are educated in the marketing trends and the buying and selling climate. Using many tools, we
provide a free in-depth market appraisal of your yacht, assuring your vessel is priced appropriately.
We have established careful guidelines that our brokers follow to ensure that your yacht is
represented in the best light possible. We take professional-quality photos, immersive 3D/VR tours
and videos, and have a reputation for including as MUCH information as we can in our listings,
intriguing potential buyers! Lazy listings are not our thing. 

We take marketing to the next level, by our simple approach of meeting the demands of the
buyers. We employ all tools that the MLS sites such as YachtBroker.org, YachtR and others have to
offer. We also have a wide social media reach, using Facebook, YouTube, Instagram, Snapchat, TikTok,
and our own website and other platforms to get your vessel exposed to the widest possible audience.
We have strong relationships with such FSBO sites as CatamaranSite, SailboatListings, and others. In
an industry where most buyers peruse online listings and spend hours a day on social media, this is
crucial. Most of our listings are available for co-brokerage with any professional brokerage house,
allowing us to work with buyers from all over the world.

We put buyers in direct contact with your SCY listing broker, instead of having them call an
answering service or call center who is unfamiliar with your yacht. This increases our chances
of introducing potential buyers to your yacht, because there is very little delay between their
call and having their questions answered.
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Once the listing agreement is signed and all necessary documents collected, we will set up a time to
photograph and film your yacht. It is best for the vessel to be in the water, staged, and free of
personal items and clutter during this process. Better photos and video mean the yacht will sell
faster, so we ask that nobody be on the vessel during the process.

 We will ask you for a thorough and complete list of equipment, electronics, and updates to your
vessel. Please take the time to compile this, as more information means the yacht will sell faster.
Once we build the listing, we will submit it to you for viewing. A listing can always be revised!

It’s important that we be able to access your boat. Combination locks are preferred, and we can
provide one for you. If there are any restrictions on when a boat can be accessed, we need to know

We will offer you feedback based on our showings. Listen to feedback with an open mind. The
purpose is to help your yacht sell faster and fix any issues. Allow us to negotiate for you. If you do
meet a potential buyer, make sure you talk about the positive experiences you’ve had aboard the
yacht and do NOT discuss price. If the buyer tries to engage you in a conversation about the price of
the yacht, give them our contact information and have them call us. Even disclosing the reason you
are selling the yacht to a potential buyer could have a negative impact on the negotiation process. 

Let us do the work for you. We will present all initial offers to you in writing. Again, allow us to
advise and negotiate.

 Once a written offer has been accepted, a 10% refundable deposit will be sent by the buyer and held
in our state-approved escrow account and the Purchase and Sale Agreement will be considered fully
executed.

Preparing your yacht for the survey is of utmost importance! We have created a convenient checklist
for you to use in this process, and we are here to answer any questions. If you are unable to run the
yacht for the survey you will need to have a captain or designated representative to run her for you.
Please note that the buyer always chooses the surveyor
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Typically, within three to five days after the survey, the buyer will receive a copy of the survey report.
It’s normal for the buyer to wait for the survey report before they make a decision as to whether to move
forward with the purchase. While a buyer will occasionally share the report with a broker or seller, it is
not customary not mandatory for them to do so. 

 Once the acceptance form is signed, we proceed to closing. Should the buyer sign a rejection form, the
purchase agreement is terminated. If there is renegotiation as part of the process, it should always be
handled by us. In the case where significant issues are found by the surveyor or the vessel is valued
below the negotiated price, the buyer may ask to adjust the price. This can be a tricky and awkward
process- Let us handle it. It is always best to assign a dollar amount to an issue rather than offering to
repair the yacht. Repairs can take valuable time, and the buyer should be given the opportunity to
choose their own repair facility/contractor once the sale is completed. Closings are always done
remotely and are coordinated by us, a buyer's broker should there be one involved, and a closing
company. 

The closing procedure ensures that there are no liens of the vessel, and complete registration and/or
documentation for the buyer with bills of sale. warranties of title, power of attorney forms, and any
other forms of documentation required to complete the sale are provided. The closing company will send
these documents to you with VERY SPECIFIC instructions. Please make sure that you follow these
instructions. Normally you will have to print these documents, sign in front of a notary (notaries are
available at all banks and at many other businesses), and overnight mail these documents along with
your original USCG document, title, and/or registration paperwork directly to the closing company. 

We or the buyer's broker will send you documents to sign and will ask for your wiring information. Once
all paperwork is fully executed and the purchase has been fully funded by the buyer, you will receive
copies of all paperwork via email and your funds will be wired to you that day. We or the buyer's broker
will always call you to verbally verify wiring information before initiating the wire. acceptance from the
buyer. This is because the buyer generally has to wait for and read over the survey report, discuss the
findings, and wait for oil samples to be processed. acceptance and then fails to complete the deal, the
buyer to forfeits their deposit and it is split between you and the brokers involved in the deal

Please note that the buyer decides what closing company they would like to use, and often lenders will
have preferred companies. Our default is ASAP Marine Documentation. 

NOTE: ALL CLOSINGS ARE CONDUCTED REMOTELY VIA E-SIGN AND WIRE TRANSFER YOU DO NOT
NEED TO COME TO OUR OFFICE OR ANY PARTICULAR LOCATION TO CLOSE. 
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It’s all about “dock appeal.” When you walk up to your boat, what is the first thing that catches your
attention? Is the boat better seen stern or bow in? All exterior surfaces should be clean, giving the vessel
a “like new” appearance, including hatches, windows, and port lights. We strongly recommend a pre-
sale survey. This is an excellent tool for marketing your boat, and will also notify you of any major issues
that you need to repair. It’s better to find out that there is an issue before the buyer’s survey so that you
can mitigate the problem properly. 

If you have an older engine, high hours or nonworking hour meter, consider hiring a mechanic to collect
oil samples. 

Buyers will always prefer a boat in the water. Position vessel so potential buyers can easily get onboard.
If they have to climb across a neighbor’s boat or shimmy down a piling, they are already having a bad
experience and their whole impression of the boat will be negatively influenced. When on the hard, it is
best to have a sturdy ladder or steps to safely get buyers on and off. 

Any unfinished projects should be completed. Tables, seating, and floor boards should be in their
normal positions prior to photography. Hull and deck surfaces should be clean with a nice shine.
This may include compounding and/or waxing. 
Clean and touch up teak and other woodwork as needed. This can be a labor-intensive project that  
can scare potential buyers away. 
Clean, polish & shine stanchions, winches, windlass, arches and other metal surfaces as needed.
Propane compartments, lazarettes, and other deck storage compartments should be cleaned,
including fishing wells, coolers and icemakers. 
Verify windlass operation and review condition of your ground tackle. Rusty chain should be
cleaned or replaced.
Fill water tanks and ensure water is rust, salt, and odor free when coming out of faucets. Treat as
necessary. 
Inspect, clean and replace any worn dock lines. 
Clean dirty shore power cables. 
Enclosures and canvases should be in good condition and installed/available for inspection.
Damaged gear and equipment should be repaired, replaced, or removed. 
Clean and arrange cockpit cushions, making sure they are free from mildew. 
Wipe binnacle gauges and electronics. 
Make sure all electronics and instrumentation work, including autopilots and GPS. This may also
include radios, AIS, radar, fish finders, wind speed and depth gauges. 
Please notify broker if any above items are inoperable. 
Check steering system and operation of rudder. Ensure your air conditioning functions properly. 
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Clean and replace filters as needed. In hot weather, an inefficient air conditioner causes many
buyers to discount and move on to another boat. We want them to be comfortable and have a
positive experience. 
Address foul odors. Odors can be an instant deal-breaker. These include diesel fuel, head smells, a
holding tank, mold or mildew, pet smells, cigarette smoke, and more. A neutral air freshener will
maintain a good smell, but is not meant to be a cover up. 
Clear out all unnecessary clutter and gear. If it doesn’t convey with the sale, remove it. 
Empty drawers and stowage bins. Leave things that convey with the yacht that add value, such as
kayaks, grills, spare parts, tools, charts, cruising guides, how-to books, and anything else a new
yacht owner would otherwise have to buy. 
Clean galley to include the oven, burner top, microwave, and refrigerator. Remove old spices,
canned goods, liquor, paper plates, cups, koozies, napkins, etc. No food products should be
aboard. 
Clean heads. A cluttered or dirty head is hard to overcome. 
Make beds and show cabins to be inviting and comfortable. While having matching bedding for all
cabins is nice, buyers cannot tell which cabin is which when looking at pictures. Please ensure
beds are not being used for spare parts and equipment storage. 
Check all lights and replace bulbs as needed. This may be the perfect time to switch to LED bulbs.
Ensure that all gauges and alarms function properly. 
The bilge should be spotless. Use oil absorbing pads under machinery. Clean, prime, and paint the
engines and generator. Verify all bilge pumps work in automatic and manual mode. 
Change oil and fuel filters. NOTE: Only change the oil if you intend to run the boat regularly
before she is sold. If a buyer pulls oil samples, fresh oil cannot be tested properly and could cause
a potential misdiagnosis. 
Have the yacht fully fueled. This diminishes condensation in the fuel tanks. 
Replace worn out hoses and clamps. Ensure hose clamps are rust-free and doubled where
appropriate., such as seacocks. Clean out raw water strainers. 
Ensure stuffing box and cutlass bearing operate as designed. 
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Ensure all breakers and GFI’s function properly when their associated systems are in use, including
shore power and 12/24 volt systems. 
Clean your bottom. A dirty bottom shows a lack of maintenance and potential buyers will wonder
what else has been neglected. Inspect prop and replace any sacrificial zincs. 
Gather all paperwork for mechanical systems and store in binder. Log books, maintenance logs,
copies of receipts for major repairs, list of all spares and extra equipment to include props, shafts,
filters and locations of spares. These should all be on the vessel, organized and available, allowing
potential buyers’ questions to be answered. 
Please note which systems have been pickled/winterized or decommissioned. 
Flowers, table settings, clean floors and nice pictures on the wall all help to make your yacht show
ready. We want the buyers to walk aboard and be wowed!

Making sure all these items are completed will help your survey day go smoothly too!

READY TO GO? HERE’S WHAT WE NEED!

Signed listing agreement. 

Copies of ownership paperwork (title or Coast Guard documentation). 

A copy of your insurance policy. 

If a dinghy is included, a copy of the title for the dinghy. 

A thorough list of all equipment, upgrades, and modifications. 

A copy of any surveys completed within the last five years. 

A set of keys or your lock combination. 

Instructions for showing the yacht if it is in a gated community or gated dock (key fobs, combination,
the name and number of the dockmaster, marina hours, etc.). 

Thank you for choosing to work with Sunshine Cruising Yachts. We look forward to selling your vessel
and helping you find your next
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